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Let's Get Started: 5 Steps to the Selling Process

1. Desire- Identify your reasons for wanting to sell:

2. Feasibility- Can your desires be achieved? Identify how realisticdgsines are:

3. Action Steps- Identify Steps to take:

4. Completion- Indentify Final Steps to Achieve Completion:

5. Celebrate!
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Homeowners Evaluation of Property
Start at the outside, take notes as you go, be objective:
Street Appearance

____ Curb Appeal
Landscaping Roof/Gutters
Driveway Exterior

____Entry Way/ Front Door

____Hall ____ Living Room
____Dining Room ____ Family Room
____Bedroom _____Bedroom
____Bedroom _____Bedroom
____Bathroom _____Bathroom
____Kitchen
_____ Stove __ Frig _____Sink
_____ Counters ______ Cabinets ______ Other
__ Garage ___ Decks
_____Backyard

Any unfixable flaws, such on a busy street, near train tracks, poor layout, egbessi
steep driveway?

Make note of carpet/flooring conditions, dirty windows, excessive storagenus,it

overgrown or dead yard, wall condition. For example is a bedroom used for storage
instead of a bedroom? Are the furnishings too large for the room? Simple clean ups and
de-cluttering can make a big difference in making a home more sale@gex&@nples

sheet.
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Easy Fixes:

Before After

|

Paint would have helped Picking up in the morning helps too

Bigger Issues, these may create a problem with financing for pote

o

ntionaﬂ;buye
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Traditional Sellers Advantage in Today's Market

1. A traditional seller is one that fully owns their home or does not owe more on the
home than the current market value of the home.

Advantages:
1. You can respond to Buyers quickly
2. No additional approval is needed from a third party such as is required in a short sale

3. Sellers are able to do investigations and reports, may be able to make oapaks t
home more financeable.

4. Sellers may be more open to contributing towards Buyers closing cost
5. Sellers can provide Buyers with property history

6. Property can close quicker in most cases than short sales
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Current Market Trends Auburn zip codes 95602, 95603
Data Provided by TrendGraphix & MetroList MLS

Auburn Under $500,000- Single Family Homes All Types of Sellers

Auburn Short Sales under 500K Auburn Bank Owned under 500K
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Auburn Regular (Traditional) Sellers under 500K

Auburn Days on Market All Types under 500K Auburn Months of Inventory All Types

Auburn Over $500,000.
Customized reports are available for other areas, please coetaitt $et one up for you.
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